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Price Forming Simulation in Electrical Market

Tetsuya Uchiki

Faculty of Business Administration, Toyo Univesity

Abstract

A computer simulation model of price forming experiment in double auction in experimental
economics is described. The purpose of this research is to comprehend of decision behavior in the
market, and to evaluate the possibility of market analysis using computer simulation.

This simulation model can realize the following matters.

1) A market prediction under the ideal environment,
2) To use as training system for the experiment participants, and

3) To substitute for the experiment participants in the electrical market environment.
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Fig. 1 Simulation Model
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Fig. 2 Fundamental Behavior of Agents
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